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	Learn Agri-Food Opportunities for Training

	Dates and times:
	Planned Next Steps:
	Who should attend?

	March 16, 2004 

Grande Prairie

Prov Bldg #1903
	Interactive Sales Workshop

This is the practice session. The folks taking the marketing course will make presentations and work on their promotional materials. 
	$25.00 

	March 25 & 26, 2004

Grande Prairie

9:00 to 4:30
	Finding Agreement – a negotiations course

If dealing with conflict is a challenge, this course is an introductory session for both theory and practice in handling yourself and the situation. 
	$100.00

Call Susan Meyer for more information.

780-538-5630

	Date to be announced

Edmonton & Leduc

We will be dividing the marketing group into two groups  - ½ to tour one day, ½ the next. On the other day you can visit Leduc.  
	Introduction to Markets Tour

We visit a variety of outlets and businesses who purchase the kinds of things course participants produce.
	$25.00

Everyone who’s been in the marketing course.

	
	Tour of the Food Processing Development Centre

Look at the equipment, experience the food handling procedures, learn about the services, meet the specialists.
	Free, but phone the Innovation Network to sign up. Everyone who’d like to tour the Centre is welcome.

	April 7, 2004

Manning


	Market Development, Processing and Value Added 

for the Peace Country

“Local Solutions to Regional Challenges”
NPARA* Conference with speakers and a trade show

If you’d like your business promotional materials to be displayed, get them to Gail, Karen or Bruce by April 5
	For more information and to register, contact

Maryse Maurice

780-836-3354

	April  27, 2004

Rycroft: Alexander’s Restaurant (east side of Highway 2)
7:00 to 9:00 p.m.
	Learn Agri-Food Meeting

1. Presentation from Gail Briggs and Jerry Kitt on their CETAC West experiences
2. Plans for summer – what other events, training or presentations would be useful. Bring your wants.
	All processors and people with interest in a Peace Ag Value Added Industry

$ No cost! See you there!

	April 29, 2004

Grande Prairie

Time: 5:00 PM 
Location: To be confirmed
	Grande Prairie and District Chamber of Commerce - Spring Expo Mixer 
 This is what they say about this event: “Join us for the annual Spring Expo Mixer as we feature tabletop displays of member products and services.”

The Peace Value Added Food & Agriculture Association is a member. How about we create a table of order forms and taste samples? Let’s show them our wares. 
	Bring your promotional materials to the Learn Agri-Food Meeting in the row above.









Meeting consumers’ demands for safe food is necessary. Course participants knew they’d need to do it for long term business success.  The requirements for a HACCP program are not difficult, but all details must be recorded so you can find the information. Instructor Ken Fahner from the Alberta Food Processors’ Association is both knowledgeable and a good presenter, say the students. The Peace is well on its way to having a number of businesses in the program by summer.





The presence of a butcher in a district says as much for its intelligence as for its wealth. The worker feeds himself, and a man who feeds himself thinks.


H. De Balzac, in "The Country Doctor".











This is a newsletter intended for the potential users of the proposed food processing development facility and those training in business and agri-food processing.





What’s in this newsletter?


Focus Focus Focus: Gail & Peter will focus, focus, focus to grow profits


A Store on Your Farm?


HACCP


Selling Direct for more $


•	Upcoming events & courses





Call The Innovation Network or any of the Working Group for more information or to sign up for courses. See the bottom of page 2 for contact information..
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HACCP Hazard Analysis, Critical Control Points





To sign up for courses, please call:


780-835-3959 or 1-866-835-5005 toll-free


Mail to Box 159 Fairview AB T0H 1L0





A Store on Your Farm? On Farm Retailing 


If you have or contemplate setting up an on farm retail operation, take advantage of a consultation with Bob Cobbledick, from Ontario.


This will happen at the beginning of June. 


Call Karen Goad (780-538-5629) for information by May 3, 2004























The Working Group includes: Gail Briggs and Jerry Kitt, as well as:
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Selling Direct for More Dollars: The Direct Marketing Symposium in Grande Prairie was a fabulous two days of training for sheep producers and friends with other enterprises. They studied with a variety of speakers, the possibilities for “selling direct” to consumers. On the liability side of the decision making formula were conversations on the responsibilities of the producer. There was loads of information. 


You can read the material or watch the Power Point presentations at the Grande Prairie Ag office. 
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Bruce Rutley 


The Innovation Network Fairview:


835-3959 or 


1-866-835-5005


Nicole McMullan 


Alberta Economic Development, 


Grande Prairie 


538-5635


Elaine Stenbraaten 


Alberta Agriculture, Food & Rural Development 


Fairview


 835-7531


Susan Meyer 


Alberta Agriculture, Food & Rural Development 


Grande Prairie 


538-5630 


Karen Goad 


Alberta Agriculture, Food & Rural Development 


Grande Prairie 


538-5629
































Peter Lundgaard and Gail Briggs were the star performers at the February meeting. They attended a week-long business training course called CETAC West. When you next encounter either of these people ask them to excite you with their new found confidence in business decision making. Surrounded by beginning and mature business representatives in innovative ventures, what they report they learned to become really successful entrepreneurs includes:


focus, focus, focus,


be passionate about your business, not your product, and


the value of an outside advisory or mentor board.


Gail was asked “are you pumped?” Gail’s response was “I’m not pumped, I’m peaceful (as a result of CETAC). I knew I could produce a product, but wasn’t sure about the rest of it (the business end.) I learned at CETAC West that a lot of what I’ve done at Briggswood - I’ve done right.”


Come to next meeting to participate in the great sharing session. It’s on April 27, 2004 at 7:00 p.m. Look on the back of this page for details.











